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Proximity to Subject:
SALE:
1. Tenant: .
. sq. Ft:
Address: ) Asking Sales Price:
Proximity to Subject: How long vacant:
Sq. Ft.: Superior, Comparable or Inferior to Subject:
Sale Price:

When transaction completed:

Superior, Comparable or Inferior to Subject:
2. Tenant:

Address:

Proximity to Subject:

Sq. Fi

Sale Price:

When transaction completed:

Superior, Comparable or Inferior to Subject:

Range of Market Value

Competing Vacancies

(Please fill in below Based on “As-Is” condition and NNN)

- Suggested Asking Base Rent (Annual § psf):

+ Projected Range of Achievable Base Rent (Annual $ psf): to
« Projected lease-up time: 10/31/27

+ Suggested Asking Sale Price (§):
+ Projected Range of Achievable Sale Price ($): to
+ Projected Sale Time:

“The above referenced “Range of Market Value” assumes that the building is delivered in “As Is” condition.

(Please provide below a list and Gescripion of 2 competing vacancies available for lease within the market —
il in as much of the information as s available.)
FOR LEASE:
1. Former Tenant:
Address:
Proximity to Subject:
Sq. F
Asking Rent (Annual § psf):
How long vacant:
Superior, Comparable or Inferior to Subject:
2. Former Tenant:
Address:
Proximity to Subject:
Sq.
Asking Rent (Annual § psf):

How long vacant:
Superior, Comparable or Inferior to Subject:

(Please provide below a list and description of 2 competing vacancies available for Sale within the market — fll|

lin as much of the information as is availabie.)

FOR SALE:
1. Former Tenant:
Address:
Proximity to Subject:
Sq. Ft.:

Asking Sales Price:
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Broker Marketing Strategy

The highest and best use for this property
The following categories will be targeted initially:

(Please eliminate any of the items below, which are not applicable. Also, please feel free to add
|additional items.)

Marketing strategies include:

Developing a marketing fiyer

Send out targeted mailers

Canvass the market

Market on web page

Contact the local Chamber of Commerce

B

Install signage, if permitted by Client

Photos - see attached.
(Please forward (via email) 3 PHOTOS — one of subject space, one of subject center and one of any pylon
signage.)

Map - see attached.
(Please forward (via email) market area map showing the subject location, comparables, competing

vacancies, major area tenants and major points of interest._PLEASE DO NOT LET MAP HOLD UP MVA -
SEND MVA 15 AND MAP CANFOLLOW THEREAFTER IENECESSARY)
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